
REAL ESTATE: Buyers for High-End Properties Re-emerge

 By RAY HUARD

Demand for luxury homes in San Diego County 
picked up in January and February after dropping to-
ward the end of  2022 but an exceptionally low inven-

tory has been an issue.
“There ’s  a  lo t 

of  buyers looking. 
Things are de� nitely 
moving,” said Melis-
sa Goldstein Tucci, a 
broker associate with 
Coldwell Banker. “It’s 
de� nitely picked up 
since the very begin-
ning of  January.”

Tucci said that the 
luxury market slowed 
from October through 
December.

According to Zil-
low, an online list-
ing and selling ser-
vice, sales of  $5 mil-

lion-plus homes in San Diego County were down 80% 
year over year in December 2022 compared to Decem-
ber 2021.

Zillow reported 
that there were only 
nine sales of  more 
than $5 million in 
San Diego County in 
December. The high 
point last year was in 
April, when 38 homes 
sold for more than $5 
million, according to 
Zillow.

With uncertain-
ty about the overall 
economy, “I think a 
lot of  people were 
waiting until the � rst 
of  the year, waiting to 

see what would hap-
pen,” Tucci said.

“The luxury market 
as a whole showed 
some really healthy 
signs in January,” said 
Brett Combs, presi-
dent/broker of Combs 
Group of Compass.

“There’s been a re-
ally positive trend 
that wasn’t forecast,” 
Combs said.

Buyers Get 
a Break

Cheryl Chase-Berk-
son, owner of  Chase 

Paci� c, said that after 
a brief  slowdown in 
late 2022, “it seemed 
like there were buyers 
kind of  coming out 
of  the walls in Janu-
ary. I don’t know what 
the spring and sum-
mer will be. That’s 
when the big activ-
ity is in real estate,” 
Chase-Berkson added.

Loraine Dyson , 
owner/broker of  Wis-
dom Properties, said 
that the luxury market 

“is still holding strong 
coming off  a year of 

spectacular sales activ-
ity. This is a balanced market currently but tipping in fa-
vor of the sellers due to a lack of inventory,” Dyson said.

Laura Barry of  Barry Estates characterized the lux-
ury market as “stabilizing.”

“We’ve had so many 
people moving here 
from out of  the area,” 
Barry said.

Barry said a so-
called mansion tax 
in Los Angeles is 
prompting some lux-
ury buyers to choose 
San Diego over Los 
Angeles. 

“They’re going to 
have to move some-
where,” Barry said. 

“Why not here?”
That new so-called 

“mansion” tax, which 
takes effect in April, 
will levy a 4% tax on all property in Los Angeles sold 
or transferred for more than $5 million – and a 5.5% 
tax on all property sold or transferred for $10 million 
or more.

Critics of  the mansion tax have started a petition 
drive to put a measure on the 2024 ballot that would 

repeal it in Los Ange-
les and prevent impo-
sition of  a similar tax 
anywhere else in Cal-
ifornia.

Jim Graves, a realtor 
with Barry Estates, said 
that he thinks that since 
the end of 2022 the lux-
ury has “kind of shift-
ed more to a buyer’s 
market. Sellers aren’t 
able to dictate terms,” 
Graves said. “I do think 
there’s a lot of buyers 
interested on the high 
end. They’re just being 
more patient.”

SPECIAL REPORT: REAL ESTATE

Luxury Home Market Improving After Slow End to 2022

The luxury home at 9438 La Jolla Farms Road in La Jolla sold for $18.5 million and was among the most expensive homes sold in 2022. Photo courtesy Willis Allen Real Estate

Melissa Goldstein Tucci
Broker Associate
Coldwell Banker

Laura Barry
Realtor

Barry Estates
Cheryl Chase-Berkson

Owner
Chase Paci� c

Brett Combs
President/Broker

Combs Group of Compass

Jim Graves
Realtor

Barry Estates

Loraine Dyson
Owner/Broker

Wisdom Properties

www.sdbj.com FEBRUARY 27, 202310  



“The better proper-
ties are still in high de-
mand, at least from my 
perspective in Corona-
do,” said Scott Aurich
of  Pacific Sotheby’s 
International Realty.

Low Inventory
Like many agents, 

Aurich said that the 
problem he’s running 
into is that there aren’t 
enough homes on the 
market.

“Typically, in Coro-
nado, we have 100 to 
120 properties on the 
market at any period 
of time,” Aurich said in mid-February. “Right now, there 
are 35 properties on the market.”

At the peak of the buying frenzy of the past few years, 
Aurich said the inventory in Coronado dropped to 20 
homes, which he said was the lowest he’s seen in his 30 
years in the business. 

“We do still have people who want to be in Coronado 
and when they do (buy), they pay what the need to be 
there. It’s just not that 
frenzy that there was.”

Linda Daniels, a re-
altor with the Daniels 
Group of Willis Allen 
Real Estate, said that 
as of  mid-February 
the inventory of luxu-
ry homes for sale in La 
Jolla had dropped to 78 
compared to a normal 
market of 160 to 220.

“I’ve seen ups and 
downs probably � ve 
times in my career. 
This is the most chal-
lenging,” Daniels said. 

“Inventory is starting 
to get a little more 
flush but sellers are 
cautious of putting their house on the market.”

Dyson of Wisdom Properties said that the inventory 
in Rancho Santa Fe, which typically would have about 
250 homes listed for sale, was down to 62 listings in 
mid-February. 

“We are facing an extremely low inventory,” Dyson said.
Adam Loew with Keller Williams Realty Carmel Val-

ley said that county-wide, there were 2,445 homes on 
the market in mid-February, of  which 637 were what 
he would classify as 
luxury listed for more 
than $1.5 million; 128 
for more than $5 mil-
lion; and 47 for more 
than $10 million.

“It’s low, extreme-
ly low,” Loew said. “A 
healthy market (in terms 
of overall inventory) 
would be 7,000 to 9,000.”

Loew and oth-
ers said that luxury 
homeowners are likely 
waiting to get a better 
reading on what’s hap-
pening on the stock 
market and with the 
overall economy be-
fore  putting their homes up for sale.

“A lot of  wait and see activity has been happening,” 
Loew said.

On the buyers’ side, “Our market is seeing an increase 
in people wanting to be here. The cash market is strong, 
especially in the luxury space,” Loew said. “There’s more 
cash on the sidelines than in the history of the world.” 

Deals to Be Had
That’s not to say that there aren’t pricey homes up for 

sale. The highest-priced home listed in mid-February 

was in the Muirlands neighborhood of La Jolla, where 
a home promising panoramic views was listed at $34 
million. 

Chase-Berkson said that she’s encountered a growing 
number of people who are leaving California but holding 
onto their homes to rent them out in case they change 
their minds and want to return.

“There’s more inventory coming up on properties to 
be rented than properties for sale,” Chase-Berkson said.

Prices in the luxury market have moderated since peak-
ing in 2021 and early 2022 and some sellers are starting 
to adjust their expectations, no longer expecting offers 
to far exceed listing 
prices.

“If  not, then they’re 
being educated by 
their real estate pro-
fessionals, Tucci said.

Nancy Layne, bro-
ker of  record with 
Windermere Homes 
& Estates, said that 

“for the luxury buy-
er, there are deals to 
be had because they 
(homes) have been on 
the market longer and 
they (sellers) are will-
ing to negotiate.” 

Layne cautioned 
that sellers should be-
ware of potential fraud from people offering unusual 
deals.

“There’s just a lot of  crazy out there that always hap-
pens when the market gets interesting,” Layne said.

When the luxury market was at its peak, it was com-
mon for sellers to get multiple offers, and depending 
on the property, some sellers are still getting multi-
ple offers, but fewer than they would have even six 
months ago.

“We’re still see multiple offers on houses that are 
well-priced,” Layne said. “The sellers have come to the 
realization that there aren’t 42 buyers standing out on 
their lawn wanting to buy their house.”

Cash Rules
Unlike the market for more moderately priced 

homes, some agents said that rising interest rates have 
had little impact on the luxury market because many 
buyers pay cash or make large down payments – often 
more than half  the 
value of  the proper-
ty, according to sev-
eral brokers.

“They’re probably 
more hindered by 
the stock market and 
bitcoin and invest-
ments,” Layne said.

Expressing a con-
trary view, Orphe 
Divounguy, senior 
economist at Zillow, 
said that some high-
end buyers arrange 
interest-only loans 
where their month-
ly payments are for 
just the interest. If  
mortgage rates rise 
and home prices drop, they put their money elsewhere.

Divounguy said that high-income buyers keep a 
careful watch on interest rates and home prices. 

“They’re going to be looking for quality. If  they 
think prices are falling and putting that money into 
a home is not going to yield the same return as some-
thing else, they’ll pull out. That’s what I would do if  
I had $20 million.”

“What’s interesting is that the higher the price of 
the properties, over $10 million, were almost all cash 
[deals],” Dyson said.

Priscilla Wood Balikian of  Compass said that 30% 
to 40% of  her clients are cash buyers, and  Dyson said 
about 60% of  her clients on average are cash buyers.

A catch in interpreting statistics on luxury home sales is 
that there are sometimes “off-market,” meaning that they 

don’t show up in Mul-
tiple Listing Service 
numbers, Dyson said. 
She said that off-mar-
ket sales accounted for 
about 10% of luxury 
home sales in Del Mar 
and Rancho Santa Fe.

Eye of the 
Beholder

The definition of 
what makes a luxury 
home remains a bit 
fuzzy. Some broker-
ages set the dividing 
line between moder-
ate and luxury-priced 
homes at $1.5 million while others say it’s $5 million to 
$7 million.

“Luxury used to be considered $750,000 or more,” Tuc-
ci said. “There’s still some nice homes for $1.5 million 
but I wouldn’t call them luxury.”

Barry, who specializes in Rancho Santa Fe proper-
ty, said that “luxury to me is anything north of $5 mil-
lion,” adding that she has two pending sales for more 
than $10 million.

“There’s a greater pool of wealth than there was prior 
to the pandemic,” Barry said.

Layne said that “luxury is really a concept. “It’s not 
a price,” Layne said. “It’s just the eye of the beholder.”

The median price of a single-family home in San Diego 
County was $849,000 in January, down from $880,000 in 
January 2022. The median price before the most recent 
downturn was almost $1 million.

“I feel almost silly saying a million dollars doesn’t buy 
you as much as you 
think because it’s a 
lot of  money,” Balik-
ian said. “In the luxu-
ry market, it’s all rela-
tive. For people com-
ing from the Bay Area, 
we still seem like a val-
ue. That’s also true for 
Los Angeles and Or-
ange County.”

In the rapid run-
up of  home prices 
that characterized the 
general housing mar-
ket until late 2022, mil-
lion-dollar homes were 
becoming more com-
mon, according to To-
day’s Homeowner, a broadcast outlet that monitors hous-
ing costs and trends.

The number of million-dollar homes in San Diego in-
creased by 17% from 2015 to 2021 and homes of $1 mil-
lion or more accounted for 23.8% of San Diego’s housing 
market, according to Today’s Homeowner – a price that 
only 16.3% of San Diego residents could afford.

Younger Buyers
Unless the inventory improves, Tucci said that she ex-

pects few changes in the luxury market in the immedi-
ate future.

“Hopefully there will be a little more inventory to 
choose from in the next couple of  months but other 
than that, I don’t see any major changes,” Tucci said.

Balikian of Compass said that she expects the mar-
ket for luxury homes to get even better now that things 
appear to be settling down. 

“It’s just a matter of  time until things boom further. 
You’re seeing a lot of intellectual capital coming into our 
city and there is generally a correlation between intellec-
tual talent and property values.”

The demographics of  luxury home buyers has also 
shifted, Balikian said, with an in� ux of younger people 
buying luxury homes.

So too have the speci� cs of what luxury home buyers 
want in a home. Generally, they prefer newer homes with 
a modern design and open � oor plans,  dedicated space 
to work from home, and they want “turnkey homes” that 
don’t require any work, said Nick Condos, a luxury real 
estate specialist with CMO Combs Group. 
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RESIDENTIAL REAL ESTATE BROKERAGES
Ranked by 2022 local sales volume

Rank

Company
Address
Website | Phone

Local sales
volume Jan 1.-
Dec. 31, 2022:

Local units sold
Jan. 1-Dec.31,

2022:

Local
Total

offices

# of local
full-time
licensed
agents:

Local
territories served Services offered

Top local executive
Year est. locally

1
Compass
12860 El Camino Real, Suite 100
San Diego 92130
www.compass.com | 858-345-4514

$7.85B 5,695.5 11
300 1,178 San Diego County Real estate platform Melissa Valdez

2018

2
eXp Realty Of California
2219 Rimland Drive, Suite 301
Bellingham
www.exprealty.com | 360-685-4206

$4.21B 4,483 NA
NA 1,484 San Diego County

Cloud-based brokerage
powered by Virbela, an
immersive 3D platform

Deborah Penny
2016

3
Berkshire Hathaway HomeServices California Properties
12770 El Camino Real, Suite 100
San Diego 92130
www.bhhscalifornia.com | 888-995-7575

$3.94B 2,655 16
44 887 San Diego County

Listings, sales, relocation
services, mortgage, title,

escrow, corporate
resources, marketing

Martha Mosier
1985

4
Coldwell Banker Realty
1455 Frazee Road, Suite 110A
San Diego 92108
www.coldwellbankerhomes.com | 619-296-9055

$3.13B 2,914 15
64 877 San Diego County

Residential, commercial
sales, listings, concierge,
relocation, mortgage, title

Jamie Duran
1906

5
Coldwell Banker West
2300 Boswell Road, Suite 100
Chula Vista 91914
www.coldwellbankerwesthomes.com | 619-737-2126

$2.87B 3,174 12
12 924 San Diego County

Residential, commercial
and global luxury real

estate, worldwide
relocation, mortgage,

escrow, and insurance

Peter Mendiola
2011

6
CENTURY 21 Award
7676 Hazard Center Drive, Suite 300
San Diego 92108
www.century21award.com | 619-471-2000

$1.24B 1,568 8
15 391 San Diego County

Real estate sales,
settlement (escrow)
services, property
management and

relocation

David Romero
1985

7
San Diego Homes & Estates
16783 Bernardo Center Drive
San Diego 92128
www.whesd.com | 858-487-5110

$1.2B 1,403 6
7 307 San Diego County

Residential and commercial
real estate sales; leasing;
vacation home sales and

leasing; mortgage lending,
escrow

Rich Johnson
2013

8
Willis Allen Real Estate
1131 Wall St.
La Jolla 92037
www.willisallen.com | 858-459-4033

$1.04B 579.5 7
7 163

La Jolla, Del Mar,
Rancho Santa Fe,

Point Loma,
Coronado, Metro/

Downtown,
Carlsbad, Encinitas

Listings, sales, rentals Andrew Nelson
1914

9
Barry Estates
6024 Paseo Delicias, Suite A
Rancho Santa Fe 92067
www.barryestates.com | 858-756-4024

$919.59M 178 2
2 13

Rancho Santa Fe,
Del Mar, La Jolla,

Solana Beach,
Carlsbad and
surrounding
communities

Residential real estate Sean Barry
1990

10
Keller Williams Carmel Valley/Del Mar
12750 High Bluff Drive, Suite 300
San Diego 92130
www.kwcarmelvalley.com | 858-720-1900

$881.95M 718 1
1 329

San Diego County;
specializing in Del
Mar neighborhoods
and luxury estates

Escrow, property
management, transaction

coordination

Anne-Marie
McCormick

2006

11
Keller Williams Realty San Diego North Inland
13400 Sabre Springs Parkway, Suite 100
San Diego 92128
www.kwsandiegohomes.com | 858-668-2804

$736.48M 716 1
748 209

Rancho Bernardo,
4S Ranch, Rancho

Penasquitos,
Scripps Ranch,

Poway

Residential, multi-unit,
commercial, investing,

rentals, income properties,
flips, short sale

Will Finney
2002

12
Douglas Elliman Realty
1615 Murray Canyon Road, Suite 110
San Diego 92108
www.elliman.com | 619-363-4038

$549.05M 470 2
115 73 San Diego County

Luxury residential sales,
rentals and new

development; our agents
are relentless advocates for

our clients

Dan Tomasi
2018

13
Keller Williams San Diego Metro
2250 Fourth Ave., Suite 100
San Diego 92101
sandiegometro.yourkwoffice.com | 619-233-5935

$525.85M 653 2
2 313 San Diego County

Residential and commercial
sales, including luxury and

investment homes

Robert Schantz
1998

14
First Team Real Estate
500 Grand Ave.
Carlsbad 92008
www.firstteam.com | 760-944-1112

$509.92M 494 5
33 219

North County San
Diego and Metro

Area
Residential services Peyton Cabano

1985

15
Keller Williams Realty
7817 Ivanhoe Ave., Suite 101
La Jolla 92037
www.kwsandiegohomes.com | 858-457-9400

$424.84M 436 1
4 171 San Diego County Residential services Ray Fraser

2013

16
Shafran Realty Group
5740 Fleet St., Suite 110
Carlsbad 92008
www.shafranrealty.com | 760-929-9212

$158.37M 131 1
1 10 North San Diego

County Residential real estate Alan Shafran
2000

17
Dunn, REALTORS®/Park Pacific Properties
4538 Cass St.
San Diego 92109
www.AskDunn.com | 619-275-3866

$36.23M 35 1
1 7 San Diego County

Residential, commercial/
investment, property mgt.,
ancillary notary, mortgage,

etc.

Patrick Park
1974

18
Chase Pacific Property Management & Real Estate Services
9988 Hibert St., Suite 103 - 104
San Diego 92131
www.chasepacific.com | 858-271-8841

$9.64M 10 1
1 4

San Diego County,
including Ramona,

& South Orange
County, & Temecula

Listings and sales of
residential and investment

properties, property
management, HOA

management & project
management

Cheryl Chase-
Berkson

1988

Sources: The information presented here has been provided by the brokers, agents and company representatives who have filled out surveys for
SDBJ. Company CFOs sign off on all numbers provided by brokers.
Brokerages are ranked by their sales volume in San Diego County. The reported San Diego County sales volume and units sold reflect transactions
made by the brokerage firm during the 2022 calendar year. This is not a complete representation of the San Diego market because not all companies
fill out the survey. Information deemed reliable but not guaranteed. To the best of our knowledge, this information is accurate as of press time.

While every effort is made to ensure the accuracy and thoroughness of the list, omissions and typographical errors sometimes occur. Please send
corrections or additions to the Research Department at the San Diego Business Journal at sdbjlists@sdbj.com. This list may not be reprinted in
whole or in part without prior written permission from the editor. It is not the intent of this list to endorse the participants or to imply a company's
size or numerical rank indicates its quality.
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8
Willis Allen Real Estate
1131 Wall St.
La Jolla 92037
www.willisallen.com | 858-459-4033

$1.04B 579.5 7
7 163

La Jolla, Del Mar,
Rancho Santa Fe,

Point Loma,
Coronado, Metro/

Downtown,
Carlsbad, Encinitas

Listings, sales, rentals Andrew Nelson
1914

9
Barry Estates
6024 Paseo Delicias, Suite A
Rancho Santa Fe 92067
www.barryestates.com | 858-756-4024

$919.59M 178 2
2 13

Rancho Santa Fe,
Del Mar, La Jolla,

Solana Beach,
Carlsbad and
surrounding
communities

Residential real estate Sean Barry
1990
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Top Real Estate Brokerages
We are proud to be among San Diego’s

A Tradition in San Diego’s Luxury Market for Over 30 Years

barryestates.com

Thank you to all our clients for your support!
As a family-owned business, building relationships 
with our clients has always been our #1 priority. 
We thank you for welcoming us to your home and 
allowing us to be part of your journey. 
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Pacific Beach, 3BR/3.5BA | $3,295,000
Nelson Brothers Team, 858.215.3739 | DRE#s 01376023 & 01801493

Del Mar, 3BR/2.5BA | $14,950,000
info@willisallen.com, 877.515.7443

Del Mar, 3BR/3BA | $3,500,000
info@willisallen.com, 877.515.7443

Santaluz, 4BR/3.5BA | $2,849,000
info@willisallen.com, 877.515.7443

Escondido, 4BR/4BA | $1,218,000
info@willisallen.com, 877.515.7443

La Mesa, 4BR/2.5BA | $1,125,000
info@willisallen.com, 877.515.7443

www.wil l isal len.com DRE# 01204280

Proudly serving San Diego County’s luxury real estate market since 1914.
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RESIDENTIAL REAL ESTATE BROKERAGES
Ranked by 2022 local units sold

Rank

Company
Address
Website | Phone

Local units
sold Jan.
1-Dec.31,

2022:

Local sales
volume Jan
1.-Dec. 31,

2022:

# of offices
Local
Total

# of local
full-time
licensed
agents:

Local
territories served Services offered

Top local executive
Year est. locally

1
Compass
12860 El Camino Real, Suite 100
San Diego 92130
www.compass.com | 858-345-4514

5,695.5 $7.85B 11
300 1,178 San Diego County Real estate platform Melissa Valdez

2018

2
eXp Realty Of California
2219 Rimland Drive, Suite 301
Bellingham
www.exprealty.com | 360-685-4206

4,483 $4.21B NA
NA 1,484 San Diego County

Cloud-based brokerage
powered by Virbela, an
immersive 3D platform

Deborah Penny
2016

3
Coldwell Banker West
2300 Boswell Road, Suite 100
Chula Vista 91914
www.coldwellbankerwesthomes.com | 619-737-2126

3,174 $2.87B 12
12 924 San Diego County

Residential, commercial
and global luxury real

estate, worldwide
relocation, mortgage,

escrow, and insurance

Peter Mendiola
2011

4
Coldwell Banker Realty
1455 Frazee Road, Suite 110A
San Diego 92108
www.coldwellbankerhomes.com | 619-296-9055

2,914 $3.13B 15
64 877 San Diego County

Residential, commercial
sales, listings, concierge,
relocation, mortgage, title

Jamie Duran
1906

5
Berkshire Hathaway HomeServices California Properties
12770 El Camino Real, Suite 100
San Diego 92130
www.bhhscalifornia.com | 888-995-7575

2,655 $3.94B 16
44 887 San Diego County

Listings, sales, relocation
services, mortgage, title,

escrow, corporate
resources, marketing

Martha Mosier
1985

6
CENTURY 21 Award
7676 Hazard Center Drive, Suite 300
San Diego 92108
www.century21award.com | 619-471-2000

1,568 $1.24B 8
15 391 San Diego County

Real estate sales,
settlement (escrow)
services, property
management and

relocation

David Romero
1985

7
San Diego Homes & Estates
16783 Bernardo Center Drive
San Diego 92128
www.whesd.com | 858-487-5110

1,403 $1.2B 6
7 307 San Diego County

Residential and
commercial real estate
sales; leasing; vacation
home sales and leasing;

mortgage lending, escrow

Rich Johnson
2013

8
Keller Williams Carmel Valley/Del Mar
12750 High Bluff Drive, Suite 300
San Diego 92130
www.kwcarmelvalley.com | 858-720-1900

718 $881.95M 1
1 329

San Diego County;
specializing in Del
Mar neighborhoods
and luxury estates

Escrow, property
management, transaction

coordination

Anne-Marie
McCormick

2006

9
Keller Williams Realty San Diego North Inland
13400 Sabre Springs Parkway, Suite 100
San Diego 92128
www.kwsandiegohomes.com | 858-668-2804

716 $736.48M 1
748 209

Rancho Bernardo,
4S Ranch, Rancho

Penasquitos,
Scripps Ranch,

Poway

Residential, multi-unit,
commercial, investing,

rentals, income properties,
flips, short sale

Will Finney
2002

10
Keller Williams San Diego Metro
2250 Fourth Ave., Suite 100
San Diego 92101
sandiegometro.yourkwoffice.com | 619-233-5935

653 $525.85M 2
2 313 San Diego County

Residential and
commercial sales,

including luxury and
investment homes

Robert Schantz
1998

11
Willis Allen Real Estate
1131 Wall St.
La Jolla 92037
www.willisallen.com | 858-459-4033

579.5 $1.04B 7
7 163

La Jolla, Del Mar,
Rancho Santa Fe,

Point Loma,
Coronado, Metro/

Downtown,
Carlsbad, Encinitas

Listings, sales, rentals Andrew Nelson
1914

12
First Team Real Estate
500 Grand Ave.
Carlsbad 92008
www.firstteam.com | 760-944-1112

494 $509.92M 5
33 219

North County San
Diego and Metro

Area
Residential services Peyton Cabano

1985

13
Douglas Elliman Realty
1615 Murray Canyon Road, Suite 110
San Diego 92108
www.elliman.com | 619-363-4038

470 $549.05M 2
115 73 San Diego County

Luxury residential sales,
rentals and new

development; our agents
are relentless advocates

for our clients

Dan Tomasi
2018

14
Keller Williams Realty
7817 Ivanhoe Ave., Suite 101
La Jolla 92037
www.kwsandiegohomes.com | 858-457-9400

436 $424.84M 1
4 171 San Diego County Residential services Ray Fraser

2013

15
Barry Estates
6024 Paseo Delicias, Suite A
Rancho Santa Fe 92067
www.barryestates.com | 858-756-4024

178 $919.59M 2
2 13

Rancho Santa Fe,
Del Mar, La Jolla,

Solana Beach,
Carlsbad and
surrounding
communities

Residential real estate Sean Barry
1990

16
Shafran Realty Group
5740 Fleet St., Suite 110
Carlsbad 92008
www.shafranrealty.com | 760-929-9212

131 $158.37M 1
1 10 North San Diego

County Residential real estate Alan Shafran
2000

17
Dunn, REALTORS®/Park Pacific Properties
4538 Cass St.
San Diego 92109
www.AskDunn.com | 619-275-3866

35 $36.23M 1
1 7 San Diego County

Residential, commercial/
investment, property mgt.,
ancillary notary, mortgage,

etc.

Patrick Park
1974

18
Chase Pacific Property Management & Real Estate Services
9988 Hibert St., Suite 103 - 104
San Diego 92131
www.chasepacific.com | 858-271-8841

10 $9.64M 1
1 4

San Diego County,
including Ramona,

& South Orange
County, &
Temecula

Listings and sales of
residential and investment

properties, property
management, HOA

management & project
management

Cheryl Chase-
Berkson

1988

Sources: The information presented here has been provided by the brokers, agents and company representatives who have filled out surveys for
SDBJ. Company CFOs sign off on all numbers provided by brokers.
Brokerages are ranked by their units sold in San Diego County. The reported San Diego County sales volume and units sold reflect transactions
made by the brokerage firm during the 2022 calendar year. This is not a complete representation of the San Diego market because not all companies
fill out the survey. Information deemed reliable but not guaranteed. To the best of our knowledge, this information is accurate as of press time.

While every effort is made to ensure the accuracy and thoroughness of the list, omissions and typographical errors sometimes occur. Please send
corrections or additions to the Research Department at the San Diego Business Journal at sdbjlists@sdbj.com. This list may not be reprinted in
whole or in part without prior written permission from the editor. It is not the intent of this list to endorse the participants or to imply a company's
size or numerical rank indicates its quality.

11
Willis Allen Real Estate
1131 Wall St.
La Jolla 92037
www.willisallen.com | 858-459-4033

579.5 $1.04B 7
7 163

La Jolla, Del Mar,
Rancho Santa Fe,

Point Loma,
Coronado, Metro/

Downtown,
Carlsbad, Encinitas

Listings, sales, rentals Andrew Nelson
1914

15
Barry Estates
6024 Paseo Delicias, Suite A
Rancho Santa Fe 92067
www.barryestates.com | 858-756-4024

178 $919.59M 2
2 13

Rancho Santa Fe,
Del Mar, La Jolla,

Solana Beach,
Carlsbad and
surrounding
communities

Residential real estate Sean Barry
1990
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LIVE 
INSPIRED
Interview with Karen Krasne, 
Chef/Owner of Extraordinary 
Desserts

Your best life begins with a home that In-
spires you.
Inspiration starts with your surroundings: 
family, friends, a sense of place, an amazing 
view; it’s all part of what makes a space a 
home. As a Broker Associate for the world’s 
most notable luxury brand, I have been for-
tunate enough to represent properties that 
are as inspirational and aspirational as the 
individuals who live in them.
I have created a series of interviews high-
lighting influential leaders that are con-
tributing to the changing landscape of the 
San Diego community. Within an intimate 
setting of their home, we learn what drives 
them, inspires them and why they have 
selected San Diego to call home.
In this session, you will hear from Karen 
Krasne San Diego native, culinary genius 
and chef/owner of world-renowned Ex-
traordinary Desserts. Having spent time 
studying at the University of Hawaii and 
Cordon Bleu in Paris, her edible creations 
are a dynamic blend of decadence and 
natural beauty. What I have learned about 

Karen is that she is a spiritually grounded, 
dynamo entrepreneur with vision and a gift 
for creating the extraordinary.
PWB: Your sweet treats are Pinterest wor-
thy and delicious beyond words! How did 
you develop such a remarkable skillset?
KK: My mother (first mentor) was an excep-
tional hostess with a keen eye for art, food 
and hospitality. I was raised in an environ-
ment where food was always homemade and 
never store-bought and therefore, I grew up 
helping my mother and grandmother in the 
kitchen. These early experiences formed the 
foundation of what later evolved into a pas-
sion for creative design and an outlook that 
food can be viewed as art.
PWB: How have your world travels inspired 
your aesthetic design both personally and 
professionally?
KK: I set an intention and define a pur-
pose before I embark on my travels – and 
I always have a journal on hand to log new 
ideas and concepts to reference upon my 
return. I have been fortunate to travel 
extensively around the world and several of 
my culinary creations have been inspired by 
the cultures and people I have connected 
with over the years. My intention in creat-
ing Extraordinary Desserts was to set the 
tone for a new design in food.
PWB: You have built this incredible des-
sert empire over the past 30 years, just 
expanded to a new location in Bankers Hill, 
have written a top-selling cook book and 
are intimately involved in the day-to-day 

operations of Extraordinary Desserts. What 
is the «secret sauce» to achieving balance in 
your life?
KK: I prioritize self-care and meditation. I 
am a big fan of Tracy Anderson’s at-home 
workouts and each morning I exercise for 
a minimum of 45 minutes. I also make it 
a point to have downtime at least once a 
quarter.
PWB: Your home is sensational and truly a 
masterpiece of form and function. How did 
you come up with the unique Balinese-style 
design concept and what is the one area of 
your home that inspires you the most - your 
kitchen perhaps?
KK: My home is my temple: a place of calm 
and serenity. The kitchen is the center of 
everything creative; a very energetic work-
ing space, but not a place of calm. With 
the help of our talented architect Aaron 
Anderson, nearly every square inch of our 
Mission Hills Craftsman home has been 
renovated and melded into a contemporary 
zen space. I love the creative process of 
design and many pieces found throughout 
the home I have collected during travels 
to Paris, Morocco India and beyond – just 
a few locations that have inspired many 
of the culinary creations at Extraordinary 
Desserts. While I love nearly everything 
about this home, spending time on the 
peaceful, west-facing, sun drenched patio 
off our master bedroom is a favorite. I ab-
solutely love the private location, proximity 
to downtown, Extraordinary Desserts and 
walkability to restaurants, parks and shops.

Where you live should be a source of inspiration 
and reflect who you truly are

Inspiration starts with your surroundings: family, 
friends, a sense of place, an amazing view; it's all 
part of what makes a space a home. As a Broker 
Associate for the Nation's most notable real estate 
brand, I have been fortunate enough to represent 
properties that are as inspirational and aspirational 
as the individuals who live in them.

I have created a series of interviews highlighting 
influential leaders that are contributing to the 
changing landscape of the San Diego community. 
Within an intimate setting of their home, we learn 
what drives them, inspires them and why they have 
selected San Diego to call home.

 In this session, you will hear from Eric Brady, 
Former President of Brady Linen Services, former 
COO of Purestar, visionary entrepreneur and 
thought leader by nature. Growing up within the 
culture of a family-run business, Eric understands 
the value of identity and helping others realize their 

full potential. Brady Industries is a premier cleaning 
solutions provider throughout the Western United 
States, whose annual revenues exceed $1 billion 
dollars. 

Having received his accounting degree and 
subsequently, EMBA from UNLV, Eric recognized 
an opportunity to help his 3rdgeneration, family-
owned business expand. In conjunction with private 
equity partners, Eric helped grow Brady Linen 
Services, the premier hospitality laundry provider 
in Las Vegas with expanded services in Mexico and 
the Bahamas,  from a team of 1,500 to over 5,000 
by the end of his tenure in 2020.

What I have learned about Eric is that he is a 
spiritually awake, one-of-a-kind, individual with a 
massive vision for the future of personal growth 
and development.

PWB:Tell me a little bit about your background 
both personally and professionally

EB: I grew up Mormon with nine siblings and even 
though I don’t practice today I feel the legacy of my 
Mormon ancestors in my blood and want to honor 
that going forward in my life and with my three 
daughters.  After graduating with an accounting 
degree from BYU I joined the family business as a 
staff accountant which helped me quickly assess 
opportunities for operational improvements, 
eventually leading to a CFO and COO role, and then 
President in 2011. In 2014 we sold a portion of the 
company to Private Equity and grew that division 
from an initial team of 1500 to over 5,000. I ended 
my tenure in 2020 for new creative adventures that 
honor who I am now and the impact I want to make. 
 

PWB:What was your intention in creating 
Vantage Capital?

EB:I’ve made various investments outside of laundry 
and as they grew, I quickly realized the need for added 
sophistication to traverse multiple industries and 

interests so Vantage Capital was formed.  I chose this 
name for the meaning since I was leaving my post as 
President of Brady Linen with a skillset in finance and 
operations and moving into creative entrepreneurism 
to answer a higher calling of helping the world with 
physical, mental, spiritual, and technological evolution.  
I considered “Advantage Capital”, but it didn’t match 
the model being created.  We have no advantage over 
anyone else, but in working together with our partners 
we believe we create the best vantage point to make 
the biggest impact and leave a legacy. 
 

PWB:When we first met, you were considering 
relocating to North San Diego County, which, as I 
recall, was a big move considering your established 
familial roots in Las Vegas. What made you settle 
specifically on Encinitas?

EB:The decision to add a home in Encinitas was 
led by my desire to be closer to my three daughters 
who had relocated to San Diego with their mother. 
Spending time in Encinitas allowed us both to be 
close to the kids and the timing was perfect.  I 
considered it an opportunity to explore a beautiful, 
healthy, and spiritually-oriented seaside town of 
which I could draw inspiration from and enjoy new 
experiences reflective of my personal growth while 
exploring new bonding experiences with my kids.  

PWB:We toured many homes together within 
the coastal corridor of North County before 
securing this off-market gem. What is it about this 
property that resonates with you the most? Is there 
one particular area that you pull inspiration from?
The expansive ocean views as well as the sense of 
calm and privacy initially attracted me to this home. 
The double entry provides added privacy and I 
often find myself taking a pause of gratitude for life 
as that final entry is made.

EB:Having grown up in a 10k+ s.f estate with 
compartmentalized, formal spaces, I was focused on 
finding a home that featured an open floorplan while 
also providing individualized space for each member 
of my family. The open kitchen and great room 
concept create a free-flowing space that lends itself 
to exceptional indoor/outdoor living. While I enjoy 
every area of this home, there is something magical 
about spending time off the private deck, taking in 
captivating views of natural terrain and the ocean 
each morning. This is the space where ideas and 
inspiration often flows through me and have resulted 
in the creation of new creative business ventures.
This residence became the perfect retreat for family 
and friends and the time spent here has created so 
much joy and memories to last a lifetime. Our time 
here has been a gift.

LIVE INSPIRED  
IN ENCINITAS, CA

Interview with Eric Brady, Former President of Brady Linen 
Services, former COO of Purestar

Priscilla Wood Balikian

Demonstrated by her impressive reputation among clients and 
business associates alike, Priscilla Wood Balikian is committed 

to upholding the highest level of business ethics and personal 
standards throughout the process of representing buyers and 

sellers in the successful marketing, sale, negotiation and 
acquisition of luxury real estate.

PRISCILLA WOOD BALIKIAN
PriscillaWood.com

Broker Associate | DRE# 01450986

CONTACT US
(760) 777-2696

16909 Via De Santa Fe, Suite 100
Rancho Santa Fe, CA 92067

Eric Brady

LIVE INSPIRED
IN ENCINITAS, CA
Interview with Christa Orecchio, Founder of The Whole 
Journey, Clinical and Holistic Nutritionist, Bestselling Author 
and TV Show Host.

Priscilla Wood Balikian

Inspiration starts with your surroundings: family, 
friends, a sense of place, an amazing view; it’s all part of 
what makes a space a home. 

As a Broker Associate for the Nation’s most notable real 
estate brand, I have been fortunate to represent properties 
that are as inspirational and aspirational as the individu-
als who live in them. I have created a series of interviews 
highlighting influential leaders that are contributing to the 
changing landscape of the San Diego community. Within 
an intimate setting of their home, we learn what drives 
them, inspires them and why they have selected San Diego 
to call home.

In this session, you will hear from Christa Orecchio, 
Founder of The Whole Journey, Clinical and Holistic Nu-
tritionist, Bestselling Author and TV Show Host. You may 
recognize Christa from her weekly TV series on FOX, called 
Food as Medicine or her many appearances as a guest con-
tributor for TEDX, The Doctors, ESPN and SHAPE, to 
name a few. 

What I have learned about Christa over the years is 
that she is as authentic as they come, a true dynamo en-
trepreneur who has amassed a sizeable global following 
due to her proven methodology and programs that actu-
ally work. As one of tens of thousands of individuals who  

has recently gone through her Gut Thrive program and 
experienced optimal results, I can attest that the process 
has been life changing. For those seeking to improve their 
quality of life through an integrated system with a focus on 
proper nutrition, The Whole Journey will be a final stop on 
the path to wellness.

 
 PWB:  What inspired you to create The Whole Journey?
 CO:  I spent a year backpacking around the world while 

I was awaiting admission to grad school in Argentina to 
pursue International Peace and Conflict Resolution. 

Towards the end of that year, I set up home in Jeffrey’s 
Bay South Africa for a few weeks where I befriend the lo-
cal health food store owner who took me to a life-chang-
ing workshop called Optimal Nutrition for the Mind led 
by Patrick Holford of the Brain-Bio Institute in the UK. I 
was absolutely blown away at the power we have to af-
fect nearly every aspect of our lives, including the amount 
of peace we carry within from how we choose to nourish 
ourselves. 

I put this new knowledge to the test and got off all sug-
ar, caffeine, and refined foods. I limited my alcohol con-
sumption and added in key nutrients specifically for my 
brain, nervous system, and later my digestive system. I fell 
in love with yoga and worked out 5 days a week with joy. 
Because of an inextinguishable spark of inspiration, I acted 
upon, my life completely transformed from the inside out. 

Fast forward a few months to landing back in the U.S. 
and perusing an art gallery in Philadelphia before dinner 
one night, I was taken aback by a particularly beautiful wa-
tercolor painting of a bird flying into the sunset over the 
ocean. The quote on the painting read “All that this human 
experience is about is our journey toward wholeness” and 
thus The Whole Journey was born because if people truly 
felt whole, we would have peace in our world. 

PWB:  I consider you to be the epitome of health and 
wellness. Do you have a daily practice or ritual that helps 
set you up for success?

CO:  It’s been an accumulation of my belief system over 
time that’s really set me up for success and created the 
lifestyle I live now. Slowly upgrading my food, water, en-
vironment, relationships, thoughts, actions, and behaviors 
and going easy on myself when I can’t live according to 

my highest health ideals because of life’s demands. This 
gentleness also includes the self-trust that I will always get 
back on track to the life I truly want to live if I have an off 
day, week, or even month (when it’s launch time).  

I like to begin my day with warm lemon water, a green 
drink,  a mixture of aloe vera juice and chlorella or an ad-
renal cocktail and then I try to eat a healthy breakfast that 
contains protein, whole food carbohydrates, and healthy 
fat within 30-60 minutes to set my metabolism set for 
the day. This reduces or eliminates the need for caffeine 
and provides me with a steady, calm energy to approach 
my daily tasks. Yoga has also been a bedrock of my life for 
more than 20 years now. I’m faithful to it at least twice 
a week. It helps me accomplish more in less time from a 
strong, grounded, yet expanded mindset. 

 
PWB:  How do you navigate striking the right balance 

between being a mother, world-renowned holistic nutri-
tionist and successful businesswoman?

CO:  I look at success differently than I used to since 
becoming a mother. Our needs are ever-shifting so it’s a 
constant evaluation of asking myself (as I do my son) what 
do I need to be at my best – is it rest, movement, connec-
tion, space, a healthy meal, productivity or something else.  
By tuning in regularly and keeping that balance a priority, 
I’m able to provide myself with more balance, my son with 
more presence and make smarter choices at work without 
compromising our overarching goals.  Delegation, discern-
ment, and surrender have become increasing more import-
ant year over year. 

The three questions I ask myself before saying yes to 
something are: 
1. Do I have the bandwidth or how much stress could 

this cause?
2. Is this connected to my mission and how I really want 

to live? 
3. Is it profitable and/or sustainable? 

Quality over quantity has become a well-lived mantra 
when it comes to work obligations, friendships, and just 
about anything else. 

PWB:  You have helped tens of thousands of clients all 
over the world reach their optimum health. What does the 
next chapter in your entrepreneurial journey look like? 

CO:  It’s been an incredible privilege and a pleasure to 
be able to support over 20,000 customers, 1000 private 
clients and millions more with our TV shows and books. 

I’ve spent almost 18 years educating on food as medi-
cine and am evolving into soil as medicine. If we rejuvenate 
the soil, we do not have to rejuvenate the human being 
and so many of our health problems naturally recede. I 
will also be teaching about relationship as medicine, and 
self-awareness as medicine because when we truly have 
healthy relationships with ourselves and others and ap-
proach these relationships from a place of radical personal 
accountability and emotional maturity, it is infinitely easier 
to adopt and sustain a healthful lifestyle that allows us to 
thrive on all levels. Being so deep in the functional med-
icine/nutrition space for so long allowed me the rewards 
to support thousands of incredibly sick people who oth-
erwise would have given up hope. Next, I’ll be developing 
work around intuitive nutrition to help others understand 
their own body, mind, and spirit and how to best operate 
it vs. putting too much stock in external dietary theories, 
practitioners, and media. 

We truly are our own best healers, heroes, and leaders - 
each of us powerful beyond measure; we just need a road-
map to access that power and then to be brave enough 
to follow it. 

PWB:  We toured several homes before landing on this 
stunning, view oriented retreat in Encinitas. What is the one 
area of your home that you pull the most inspiration from?

CO:  I call it the front room. My son has the back half 
of the house and I have the front. In this room I enjoy our 
bright expansive, peaceful views and art and décor I’ve 
collected from my world travels. The style is boho chic 
reminding me of my free spirit and expansive nature and 
makes me excited to take my son traveling and to see the 
world through his eyes. 
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